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Executing strategy, now growing

Revenue (£m)

£58m £82m

as reported

£43m

£40m
2020 2022

—

ex NGN

Sales force growth, network
growth, platform scalability

2025

Transform &
Execute

New management * Purpose and relationship-led

Improved strategy * More diversified

Stabilisation » Sustainable
Relationship-build

Return to

growth

A

J
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2025:

Growth
through
strategic
execution

Our purpose: delivering prosperity
in the markets we serve

Returned to growth — strong YoY
and HoH performance

Continued business model
diversification powered by FX &
Payments

Expanded footprint — 4 global
locations

Strengthened relationship model
delivering better client outcomes
& more resilient growth

Set foundations for future
profitable growth, 2026 and
beyond

Strategic progress o

Active clients
(+8%)

FX & FX Payment
Volumes: £42bn
(+13%)

Office
locations and
licences (+3)

Note:
(1) Changes reflect YoY progress

Financial progress

£119m
Total Income
(+12%)

£35m
Adj. EBITDA
(+14%)

6.8 pence
Adj. EPS
(+9%)
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Strategic Update

Neera) Kapur, CEO
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Our strong FX and Payments business has a clear investment case

Structural Growth Drivers

Growth aligned to structural economic
development, rather than short-term rate or
volatility cycles

Regulated infrastructure platform
Enabling network maintenance, preferential
market access, relationship longevity and trust
and liquidity management

Specialised Emerging
Market Network

driving differentiated and trusted
access to complex markets. Difficult
to replicate

Scalable Business Model
leading to high operating leverage,
improving margins and strong cash

generation

Flexible payments Platform
multi-rail capability driving access to
billions of end points globally. Well
positioned for evolving stablecoin
capability

Entrenched Relationships
Multi-year entrenched relationships,
including central banks, driving
sustainable growth

CAB | Payments



Pathways to enhanced returns for shareholders

Quality revenue Strong, sustainable
growth and profitable growth

: Profit accretion, . Enhanced
I I?esz::tlznilowth cost-base reshaped, Compounding EE shareholder
ge 9 productivity focus value growth returns

Growth through Product expansion;

|
III infrastructure " -
. driving scalability
investment
|
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We are driving quality revenue growth

New clients. New products. New markets.

-

Delivering Growth engine activated for the future

* ¢.600 active clients Broader product suite
Derivatives | A+ Deposits | ACH | Stablecoin

+ 32% currency concentration(’)

(down from 45% in 2023) Geographic presence

« 30 central bank clients London | Amsterdam | New York | Abu Dhabi

+ >90% client retention, >100% client

_ Sales capacity
revenue retention

Increasing proportion of sales staff

* Revenue per client increasing

+ Clearing network expanded

\_

(1) Revenue from top 5 currencies over total income

CAB | Payments 3



Connecting the world’s fastest growing markets

2023-2024 GDP Growth by country

Map Key
® >10%
® 3%-10%
<3%
No data
O Current most-active regions
O Target regions for future growth opportunities

Regional hubs

- London (Global HQ)

- Amsterdam (Europe Hub)

- New York (Americas Hub)

- UAE (MENA & APAC Hub)™

Strategic presence in
fast growing economies

Majority of CAB markets
growing Real GDP 3-10%

Forefront of global market trends
New trading patterns e.g. trading blocks
south-south trading

J

\

Note:

Source: IMF data for 2024
(1) Licence granted in 2026

CAB | Payments
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We are delivering operating leverage

Decoupling growth from cost through technology-led Al expansion

(

Delivering now

« ~20% roles exited in Q1 2025

+ Onboarding time improved by 40% S’FFUC’[.UFaL SUStam_abIe
| widening of cost : income
+ Automation: 94% STP .
Jaws

+ Adj. EBITDA up 14% to £35m

CAB | Payments 19



I11

We are compounding growth through mvestment

New capabilities. New flows. Global presence.

-

Monetised today

* ACH rails — now 54
currencies, billions of
endpoints

* 1.2m payments processed
* Network expansion

« CNY crossing — new corridor
capability

« Structured solutions
launched in H2 2025

Scaling through our growing proprietary network

Payments
 Multi-rail capability
+ Extended clearing capacity

« Stablecoin

o =>

Geographic expansion

* New licences and offices

* Global expansion already underway

CAB | Payments
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I11

Leading Emerging Markets X Intrastructure

# of partners

440

131 Developed over 100+ years

120 Deeply entrenched

Faster and more reliable settlement for clients on

113 a global scale
101
201 Hard to replicate
Trusted partner locally reinforced by UK banking
270 license

218
Long-standing relationships with Central Banks
and supranational organisations

2020 2021 2022 2023 2024 2025

B Payment Partners Liquidity providers

CAB | Payments
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I11

B2B Payments 1s at the heart of what we do

Flexible, multi-rail payment capabilities. Ability to deliver to billions of end points
Multi-option pay-in
Real-time, last mile delivery
Banks, mobile wallet, pre-paid cards

Smart payment routing

We manage large-scale payment programmes

4 ) 4 N

High ATV | Low frequency Low ATV | High frequency
...through proprietary network 8.5bn end-points | >190 countries

o / - J

CAB | Payments 13




I11

Strongly positioned to play in an expanding stablecoin market

Early market, accelerating fast
Frontier markets lead adoption
Friction creates opportunity

Value is won at the off-ramp
Regulated local liquidity is decisive

Launch in 2026

CAB Proposition

On-ramp

Off-ramp

Deposits

Payments

CAB | Payments
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I11

LLocal presence unlocking regional growth
- N [ )

il LIS

CAB | Americas CAB | Global Markets

Serving the Americas and Caribbean * Regional hub for MENA and Asia

Closer proximity to US dollar clearing partners « Category 2 Licence granted in January 2026
Opportunities: IDOs, global banks, large «  Opportunities: Local banks, family offices,
corporates & family offices infrastructure investors, IDOs & sovereign

\ / \ wealth funds /

CAB | Payments 15




Pathways to enhanced returns for shareholders

| — \
Quality revenue Strong, sustainable Attractive 3-year ngh-tzegni/- early
. S/
growth and profitable growth financial profile CAGR in Total Income
l (ex NII)
.
" A
I Improving Operating
leverage
. Profit accretion .
: \. y,
I I(c)esz::tlznilowth cost-base reshaped, Compounding fg( 7 N
geg productivity focus value growth Capital generation
l creating capacity for
shareholder return
\. y,
I 4 )
Growth through Product expansion: Diversified, scaled
III infrastructure e pansion, business
. driving scalability
investment
. ~ 2/

CAB | Payments

16



Financial Performance

 p
»

James Hopkinson, CFO

—
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Strong financial progress

£m 2024 2025 YoY HoH @
Wholesale FX 39 49 25% 75%
0 / Payments 30 30 - 15%
Total Income 1 2 0 Payments FX 15 14 (5%) 26%
Other payments 15 16 5% 7%
Banking 38 41 8% -
NII 32 32 (1%) (9%)
Adj. EBITDA 1 40/0 Trade finance & other 6 9 52% 38%
Total Income 106 119 12% 30%
Operating costs® (76) (84) (10%) (17%)
Adjusted EBITDA 31 35 14% 69%
9 0 /0 Adjusted EBITDA Margin 29% 30%

IFRS 16 Lease interest expense (1) (1) (56%)
Depreciation & Amortisation (9) (11) (25%) (4%)
Adjusted Profit before Tax 21 23 9% 122%
1 1 0 Adjusted Profit after Tax 16 17 9% 122%

Adj. RoE o / 0
(2024: 11%) Memo:

Basic Adjusted EPS (p) 6.3 6.8 9% 119%
Total Income ex NI 75 88 17% 48%

(1) RoE is defined as Adjusted PAT as a proportion of monthly average equity
(2) Including impairment provisions
(3) Half-on-half refers to H2 2025 vs H1 2025 CAB | Payments 18



HoH performance
shows successtul
transformation
and return

to growth

(

Total Income (Em)

(
Adj. EBITDA/margin (£m)

33%

+69%

33%
A

H1 2024 H2 2024 H1 2025 H2 2025 H1 2024 H2 2024 H1 2025 H2 2025
\_ VAN J
4 Y4 )
Take rates (bps) +6bps FX & Payments FX Volumes (£bn)
A 0
19.9 +2 " 22.0
17.6 19.6 .
6.3
6.8
10.8
H1 2024 H2 2024 H1 2025 H2 2025
H1 2024 H2 2024 H1 2025 H2 2025 AN mG10 currencies  ®mEmerging Market currencies )

CAB | Payments
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EEM margins within normalised levels

EM margins averaging at c.30bps H2 2025 step-up reflecting execution of higher-margin CB
opportunities

0.33%
0.31%

0.29%
2021 2024 2025 H1-25 H2-25 CentralBank Dislocation  Payment FX H2-25
Reported Strategy Mix Core Margin
Margin

CAB | Payments 2



H2 income driven by chient-led growth

7.0

7 -

Broad-based growth across markets,
clients and products

Take-rates remain within cyclical ranges

H1 2025 Total
Income

Central Bank
Strategy

Volume Margin

67.2
0.5 0.8 64.8 0.7 1.8
= [ —— T
(1.5)
w
Continued

downward trend
due to expected
lower interest rate
environment in
2026

Other payments Net Interest Trade Finance H2 2025 Treasury gain on Dislocation H2 2025 Total
Income Underlying Total sale Income
Income

CAB | Payments
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Strong activity levels across all client types

Revenue by client type

£m 22 IPER  YoY  HoH conts | lemts client (£000)
Banks 62 72 15% 16% 295 33 £244
Fintechs & Corporates 29 33 15% 66% 227 19 £145
IDOs (2 15 14 (9%) 36% 70 10 £200

Banks underpinned by stronger Central and commercial banking relationships

Fintech and corporates valuing access to local liquidity in specialist markets

Ongoing support for IDOs delivering development impact — leading to HoH recovery

Rising opportunity targeting international corporates

(1) Half-on-half refers to H2 2025 vs H1 2025
2) International Development Organisations

CAB | Payments 2



Investing 1n revenue generation

Operating expenses ex D&A (£m) Staff costs

. Broadly flat (excluding variable staff costs
£1.6m  £83.9m yflat : )

£0.9m * Investing into a greater proportion of client

facing staff

£4.2m
£76.2m £0.5m £76.7m £0.6m

Variable staff costs

« Reflects stronger strategic, income and
profit performance

Cost of sales

29% «  Higher activity driven costs such as

clearing charges and payment processing

*  Cost-to-serve decreasing

Other costs

* Inflation related costs linked to software
2024 Opex VAT refund 2024 Opex ex  Staff costs  Variable staff Cost of sales  Other opex 2025 Opex

VAT refund costs *  Professional fees for new initiatives

Adjusted EBITDA margin

[ £4.7m one-off costs covering strategic restructuring, advisory fees and dual-running costs (") ]

(1) Not included in adjusted figures

CAB | Payments
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Fxpanding client facing teams and improving operating leverage

.

Increasing global coverage and sales...

« 2 new offices (New York & Abu Dhabi) adding to Amsterdam and UK

* Further presence being scoped in Sub-Saharan Africa and LATAM

+ Looking to add c.30 front-office sales staff across all regions

...while realising efficiencies

Reducing per-unit Further improve Supplier
transaction costs onboarding times rationalisation
and contract
renegotiation
+19%

processing
volumes 40%

-16% 2025 Improvement in

Direct cost onboarding times
to serve

Al driven efficiencies

CAB | Payments
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Investing tor growth

2025 Investment levels as guided

£8.3m

Future investment focused on
building a leading platform

2025 Investment
spend
(2024: £12.5m)

Expect Investment to
increase in 2026

= Product = Processing
Platform Cyber _
- Stablecoin
( ) - Payments
Key focus
» Core platform enhancement
Payment gateway *  Guaranteed deposits
New ACH rails * Interest rate risk management
Derivatives *  CRM systems
\_ J

Note: Investment refers to capital expenditure on intangible assets CAB |
Payments 25



Well positioned for the future
New Medium-term hnancial framework

AN AN AN

Revenue Operating Investment Capital
leverage generation
High-teens ‘ ‘ ‘
to
early 20s % | N -
Continued positive Increased levels of Capital-light cash
operational leverage investment generative model
CAGR in Total driving improved underpinning growth growing surplus capital
Income ex. NI over earnings over time for deployment into
the next 3 years growth and shareholder
returns.

AN AN AN

(1) Defined as Total Income less deposit Net Interest Income
CAB | Payments
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_

"Wrap Up

Neera) Kapur, CEO
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Our strong FX and Payments business has a clear investment case

Structural Growth Drivers

Growth aligned to structural economic
development, rather than short-term rate or
volatility cycles

Regulated infrastructure platform
Enabling network maintenance, preferential
market access, relationship longevity and trust
and liquidity management

Scalable Business Model High-growth Specialised Emerging
leading to high operating leverage, FX & Payments Market Network
improving margins and strong cash business driving differentiated and trusted
generation access to complex markets. Difficult
to replicate

Flexible Payments Platform
multi-rail capability driving access to
billions of end points globally. Well
positioned for evolving stablecoin
capability

Entrenched Relationships
Multi-year entrenched relationships,
including central banks, driving
sustainable growth

CAB | Payments
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Pathways to enhanced returns for shareholders

Quality revenue Strong, sustainable Attractive 3-year
growth and profitable growth financial profile

. Profit accretion, .
I I(:\p/:::tlgm:lowth cost-base reshaped, Compounding fg(
geg productivity focus value growth

\. y,
I 4 )
Growth through : Diversified, scaled
. Product expansion; business
infrastructure . i~
. driving scalability
investment \_ y
| '

> N
High-teens - early 20s
%
CAGR in Total Income
(ex NII)

)

Improving Operating
leverage

Capital generation
creating capacity for
shareholder return

CAB | Payments
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Key takeaways

A CAB Payments for the future

t Structural expansion driven by markets
Revenue diversified and growing
Operating leverage expanding
Investing for growth

Capital and profit compounding

» ==

Ideally placed to navigate a changing market

Increasing regulatory sophistication

Stablecoin expansion

Entering new regional flows

CAB | Payments
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Appendix - financial

Information
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P& L by half

(Em)

Wholesale FX
Payments

Payments FX

Other Payments
Banking

Net Interest Income
Trade finance and other Income
Total Income
Staff costs
Other operating expenses
Impairment provisions

Adjusted EBITDA

IFRS 16 Interest expense on lease
liabilities

Depreciation & Amortisation
Adjusted Profit Before Tax
Taxation

Adjusted Profit after Tax

Adjusted EPS (pence)

H1 2024

21.7
15.6
8.1
7.5
18.7
16.4
2.3
56.0
(23.0)
(14.6)
0.4
18.7

(0.2)

(3.8)
14.7
(3.7)
11.0
4.3

H2 2024

17.3
13.9
6.7
7.2
19.2
15.4
3.8
50.4
(22.7)
(15.9)
0.2
12.1

(0.7)

(4.7)
6.7
(1.7)
5.0
2.0

H1 2025

17.7
13.7
6.2
7.5
20.4
16.5
3.9
51.8
(22.7)
(16.0)
0.1
13.1

(0.7)

(5.2)
7.2
(1.8)
5.4
2.1

H2 2025

31.0
15.8
7.8
8.0
20.4
15.0
5.4
67.2
(27.7)
(17.5)
0
22.1

(0.7)

(5.4)
16
(4.0)
12.0
4.7

CAB | Payments
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Other Management Information

(Em)

Profitability

Adjusted EBITDA Margin
Adjusted Cost:Income Ratio

Capital & Investment

Investment (Em)

Capital intensity (% of Total Income)
Operating Free Cash Flow (£m)

Operating Free Cash Flow Conversion (%)
Total Proforma CET1 Capital (Em)
Proforma CET1 Ratio (%)

Income

Total Income (£m)

Total Income excl NII (Em)
Wholesale and Payment FX (£m)

Income by client type
Banks (Em)

IDO (Em)

Fintechs & Corporates (£m)

H1 2024

33%
74%

16%
9.5
51%
113
22.5%

56

40

30

31

17

H2 2024

24%
86%

12%

50%

116
19.2%

50

35

24

32

12

H1 2025

25%
85%

3.6
7%
10
73%
115
19.5%

52

35

24

33

12

H2 2025

33%
75%

4.7
70/0
17
79%
129
22.1%

67

52

39

38

21

CAB | Payments
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Processing more volumes through our plattorm

Wholesale FX & Payment FX Volumes (£bn) Payment transaction Volumes (#000s)

649
516 514
| I I

H1 2024 H2 2024 H1 2025 H2 2025 H1 2024 H2 2024 H1 2025 H2 2025

£22.0bn

£19.6bn £19.9bn

£17.6bn
6.7 6.3

Note: Payment volumes consist of Payment FX and Same Currency Payment
G10 Currencies . Emerging Market Currencies transactions

CAB | Payments
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Take-rates

We are a growing, B2B FX & Payments business

underpinned by our banking licence

Emerging FX & Payments

Gross Income by product (Em) and take rates (bps) - Recovery in volumes from IDO
and NBFI clients

* Underlying H2 take-rate in line
with prior years

£119.0m
£106.4m

+5% + H2 Take rate expansion reflecting
closer working with Central Banks

£67.2m G10 FX & Payments

+29% +  Strong growth in volumes from

+81% EMFI and CB Clients

£51.8m

+5%

% income

~50%

+31%
+79 Other Payments 0
0, . o (1]
37.9 40.8 +8% »  Strong uplift in number of payments ~1 5 /0
20.4 20.4 % (+19%, >1m payments)
2024 2025 H1 2025 H2 2025
Banking

mEmerging FX ®mG10FX mOther Payments Banking : .
«  Small growth in average deposits

«  Continued controlled growth of trade finance
29bps 31bps Emerging 24bps 38bps . _
* Includes sale of bond portfolio and interest

6bps 7bps G10 6bps 7bps rates hedges

~35%

CAB | Payments
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High-quality, highly hquid balance sheet

Balance sheet

(Em) 31-Dec-24 | 31-Dec-25

Cash at central banks 585 258  (56)%
Money market funds 488 218  (55)%
Loans and advances to banks 186 130 (30)%
Debt securities 246 678 175%
Non-HQLA assets - 5 2450%
Treasury assets 1,505 1,289 (14)%
Trade Finance lending 180 270 50%
Working Capital lending 33 22 (34)%
Other assets 88 80 (9)%
Total assets 1,805 1,660 (8)%
Customer deposits — current 776 916 18%
Customer deposits — term 809 521  (36)%
Other liabilities 73 63 (15)%
Total liabilities 1,658 1,499 (10)%
Shareholders funds 147 161 10%

Treasury actions improving balance sheet strength

Improved FX asset-liability matching

14% HQLA reduction driven by trade finance growth, lower deposits

-

Entering a lower interest rate environment
* Interest rate cuts commenced in H2 2025

* Hedging strategy put in place to reduce financial impact — 1%
interest rate shock reduced from c.£5m revenue to c.£2m

* NIl headwinds expected as cuts annualise

Interest rate path shows expectations of continued fall

4.6%
Market forecast

4.4%

4.375%
4.2%

4.0%

3.8%

Policy rate

3.6% “TTTSSG

3.4% N

\§~
. mp =

3.0%

~‘~--

3.227%

Feb25 May25 Aug25 Nov25 Feb26 May26 Aug26 Nov26

BoE Policy Rate = ===Federal Reserve

J

CAB | Payments
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Core Equity Tier 1 Ratio (CET'1) bridge

1.1%

2.3% 0.1% -0.4%
-0.2%

19.2%

2024 CET1 Ratio Profit & Reserves Capex Unsettled Deals Treasury & Trade Finance Operational Risk

22.1%

2025 CET1 Ratio

£129m

£586m

CAB | Payments
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Sustainable client-led growth

Clients Network Platform Invest and innovate

592 440 940/0 New products

Active clients Network counterparties Payment processes Ia unc hed

. Derivatives, A+ Deposits
automated via STP ’ ’
(+46) @ (+5O) Payments to mobile,

30 32% 1.2m 54

Central bank client Top 5 currency Payments New ACH
relationships diversification processed corridors launched

deepened 2023: 45% +19%

Notes:
° es(1) Net new active clients CAB | Payments




Appendix - developing our

Infrastructure
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X & Payments business, regulated plattform

-

A leading FX & Payments business
enhanced by a banking licence

Licence provides a “right to win”: Trusted,
able to access and build network

Unlocks Central Bank relationships /
network counterparties

Diversification of our revenue profile

Deposit capability drives more efficient
payment and FX transactions with clients

We are the bank we want to be — Capital-
lite, transaction focused, highly liquid

~

440

Primarily transactional driven

66%

FX & Payments = NIl = Trade Finance

<8% 55+

Nostro & Liquidity Revenue from Central Bank
Provider network lending activity Relationships
across dynamic

markets
An Enabler to our FX & Payments business

CAB | Payments
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Who we serve and why we win

s

PN

Banks

Providing liquidity and
connecting through the
global financial network

Differentiated UK regulated
access to bank
liquidity

Fintechs &
Corporates

Technology driven and cross
border solutions focused

Solutions Trusted, long-
focused standing

relationships

Competitive advantages

P
International
Development
Organisations

Run development and aid
programmes in the world’s most
challenging environments

Integrated
transactional
banking

CAB | Payments




At the centre ol global tlows

4 )
Sub-Saharan Africa
~4.5% p.a.

Forecast GDP growth by 2027 ()

Growth drivers:
«  Commodities
- Oil

*  Metals

*  Minerals

Exports ‘ $393 bn

g Imports _ $432 bn

Source:

(1) World Economic Forum — January 2026

(2) World Bank - June 2025

Trade flows - UN Trade & Development for 2023. 2024 data not yet available

s
MENA

~4.0% p.a.

Forecast GDP growth by 2027 )

Growth drivers:

- Oill

»  Petrochem
*  Machinery

+  Technology

Exports ‘ $1 4 trn

imports g $1.2 trn

-

\_

LATAM & Caribbean
~2.5% p.a.

Forecast GDP growth by 2027 ()

Growth drivers:

¢ Commodities
*  Petroleum

Exports ‘ $1-4 trn
Imports _ $14 trn

J

CAB | Payments
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Client acquisition and retention growing across all regions

Active client numbers (#) & revenue per client Deeply entrenched

relationships
592

92%

Client retention@

12+ years

Average relationship
length (top 10 clients)

2020 2021 2022 2023 2024 2025

Revenue per client (£k)

Note:
(1) Revenue per client spiked in 2022 and 2023 as a result of exception Naira revenue
(2) Number of clients from 2023, that are still active with CAB in 2025 CAB | quments
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The complete client solution

Holistic relationship

Trade
Finance

FX
derivatives

|
‘ * Enhanced

payments

[

Stablecoin

Correspondent
banking

Deposits

Multiple products + trusted relationship
drives increase wallet share

New clearing partnership with global bank

drives further capability in new markets

New platform investment to facilitate
product expansion

Early stages of monetisation

Launch in 2026

CAB | Payments
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Disclaimer

This presentation should be read in conjunction with the RNS announcement published by CAB Payments Holdings plc (CAB Payments) on 5 March 2026.

This presentation is not intended to, and does not, constitute or form part of any offer or invitation to purchase, otherwise acquire, subscribe for, sell or otherwise dispose of, any securities or
the solicitation of any vote or approval in any jurisdiction.

This presentation does not constitute a prospectus or a prospectus exempted document.

The release, publication or distribution of this presentation in jurisdictions other than the United Kingdom may be restricted by law and therefore any persons who are not resident in the
United Kingdom or who are subject to the laws of any jurisdiction other than the United Kingdom should inform themselves about, and observe, any applicable legal or regulatory
requirements. Any failure to comply with applicable legal or regulatory requirements of any jurisdiction may constitute a violation of securities laws in that jurisdiction.

This presentation may contain statements which are, or may be deemed to be, “forward-looking statements”. All statements, other than statements of historical fact are, or may be deemed
to be, forward-looking statements. Forward-looking statements are prospective in nature and are not based on historical facts, but rather on assumptions, expectations, valuations, targets,
estimates, forecasts and projections of CAB Payments about future events, and are therefore subject to risks and uncertainties which could cause actual results, performance or events to

differ materially from those expressed or implied by the forward-looking statements. Often, but not always, forward-looking statements can be identified by the use of forward-looking words

" ” o« ” ” o« ”

such as “plans”, “expects”, “budget”’, “targets”, “aims”, “scheduled”, “estimates”, “forecast”, “intends”, “anticipates”, “seeks”, “prospects”, “potential”, “possible”, “assume” or “believes”, or
variations of such words and phrases or statements that certain actions, events or results “may”, “could”, “should”, “would”, “might” or “will” be taken, occur or be achieved. CAB Payments
gives no assurance that such expectations will prove to be correct. By their nature, forward-looking statements involve risks (known and unknown) and uncertainties (and other factors that

are in many cases beyond the control of CAB Payments) because they relate to events and depend on circumstances that may or may not occur in the future.

There are a number of factors that could affect the future operations of the CAB Payments group and that could cause actual results and developments to differ materially from those
expressed or implied by such forward-looking statements. These include factors, such as: domestic and global business and economic conditions; the impact of pandemics, asset prices;
market-related risks such as fluctuations in interest rates and exchange rates, industry trends, competition, changes in government and regulation, changes in the policies and actions of
governments and/or regulatory authorities (including changes related to capital and tax), changes in political and economic stability (including exposures to terrorist activities, the United
Kingdom’s exit from the European Union, Eurozone instability, disruption in business operations due to reorganisation activities, interest rate, inflation, deflation and currency fluctuations),
the timing impact and other uncertainties of future or planned acquisitions or disposals or offers. Other unknown or unpredictable factors could affect future operations and/or cause actual
results to differ materially from those in the forward-looking statements. Such forward-looking statements should therefore be construed in the light of such factors.

Each forward-looking statement speaks only as of the date of this presentation. Neither the CAB Payments group nor any of their respective associates or directors, officers or advisers
provides any representation, warranty, assurance or guarantee that the occurrence of the events expressed or implied in any forward-looking statements in this presentation will actually
occur. Forward-looking statements involve inherent risks and uncertainties. All forward-looking statements contained in this presentation are expressly qualified in their entirety by the
cautionary statements contained or referred to in this section. Readers are cautioned not to place undue reliance on these forward-looking statements. Other than in accordance with their
legal or regulatory obligations, CAB Payments group is neither under nor undertakes any obligation, and expressly disclaims any intention or obligation, to update or revise any forward-
looking statements, whether as a result of new information, future events or otherwise.
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